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1. Offline Directory − Create an online directory of
offline resources. You could include names, phone
numbers, addresses, etc.

2. eBook Of Reviews − Publish an ebook of stuff
that's related to your target audience that you could
review like products, web sites, movies, etc.

3. Round Table Chat − You could schedule a group
chat of people your customers would want to meet
and talk to on the internet.

4. Intelligence E−mail Alerts − Allow your customers
to sign up to an e−mail alert list. You can alert them
when you find out news that could affect their life.

5. Statistics eReport − You could compile a report
of different statistics that's related to their purchase.
It could be surveys, tests, special studies, etc.

6. Personal Notes eFile − Collect notes that you've
taken about your industry and compile them into a
downloadable file.

7. Profile eBook − Publish a profile ebook or report
of people your target audience are interested in. You
can list their birthdays, interests, age, hobbies, etc.
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8. E−mail Lessons − Teach a class via e−mail about
a subject your customers want to learn. E−mail them
study materials, worksheets, assignments, etc.

9. Sample Of Another Product − Give customers a
free sample of another product as a bonus. It could
be a basic version, excerpt, limited service, etc.

10. To Do List Or Instructions − Publish a list of
instructions or things to do in order to accomplish
a goal your customers would want to complete.
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"Buy Product X - receive $1000 in FREE Bonuses!" Most of the advertisement in the Internet seems to
work on this basis. Buy something - get lots of bonuses with high value. Or at least you let the
potential buyer feel like that. Does it work? Sure - it wouldn't be used if it didn't. But for whom? Not for
me.

Free is the secret weapon of advertisement. Offer something free and get people interested. Ok, works
well and is good - but you should be careful how to use it. Don't over do it! I have seen many pages
which over do this BIG TIME. Click! Next site. I'm serious. Maybe it works for the American market but
not everywhere. If you are satisfied reaching only the American consumer (and maybe not even all of
them..) and missing out on all the others (which thanks to Internet ARE at your reach easily), that's
your choice. But then you are ignoring millions of potential customers. Why not try to reach them too?
You can't please everyone, but with simple adjustments you might just reach more people - and make
more sales.

It's said that the master marketer can step into the shoes of the potential buyer. You can imagine how
they feel and think when they reach your page. Well, the game gets tougher here - there are cultural
dimensions in marketing. Most marketing guides and tips that I have read concentrate ONLY on one
type of marketing. And that's offering free this and that - more extra bonuses, more and more. You
should know that it doesn't work for all. Do it well, don't over do it - then you succeed. Find balance.
This way you won't be pushing away half of the world. It's well worth studying the basics of different
business cultures - the do's and don't 's of them. And then find a way in the middle. Offering free
bonuses is one example - it seems like an excellent marketing tool (and it is, if used correctly) but it
can turn against you.

A big long list of free bonuses makes some people feel that you are trying to cheat them. How, you
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may ask? Maybe the product you offer isn't as good as you claim. Maybe it isn't worth the money you
ask for it. Maybe the bonuses are only a cover−up and your way to get the price higher (and you make
the potential customer think that they are free..). Ask yourself.. are they? Is the product enough good to
sell on its own? If not - maybe it's better to get some better product! Bonuses should only be bonuses
- not a trick. They should make the customer feel that you are offering the quality - not just something
extra. This way you'll end up having more customers.

Free is a powerful marketing tool. But you should know how to use it that you'll reach more people.
You should be honest. Making something look more valuable than it is can be a big turn−off for many.
Offer bonuses but don't make them superior to you product (or the affiliate product). Don't
underestimate your potential customer.

Brahim Hadi comes from a multi−cultural family (European+Arab) and meets daily representatives of
different cultures in customer service. He's an independent Six Figure Income affiliate.
http://www.quickinfo247.com/8280847
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