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1) ASK QUESTIONS YOUR TARGET PROSPECT CAN ANSWER "YES" TO

Asking questions in your sales letter is a powerful way to truly engage your readers. It creates a need
for an
answer, and separates the buyers from the uninterested.

Of course some believe that by asking questions you run the risk of someone responding "no", and
therefore, they won't read your sales letter. While this is true, if you ask the right questions, you're
deeply engaging those that are interested. And those that stop reading weren't going to buy anyway.

Here's how it works...

By reading this article, I know that you are interested in increasing the response of your sales letter.
And
understanding this, if I created a product that offered to teach you these techniques, I would ask certain
questions that would keep you interested.

For instance...

"Do you want to learn a simple technique that takes less than 2 ½ minutes of work, but will instantly
double
the response of any sales letter you apply it to?"

"Would you like to learn the 3 words you can add to your headline that will guarantee everyone will
read your sales letter? I'll reveal the answer within this letter".

Those interested in learning these techniques will keep reading to find out the answers. And those that
don't keep reading aren't interested in my product anyway, and no amount of selling will get them
hungry for something they simply don't want.
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2) GUARANTEE EVERY BENEFIT YOUR PRODUCT HAS

Your guarantee is a powerful way to make prospects believe in you and your offer.

But it's not enough to say you guarantee their satisfaction. Instead, spell out each strong benefit your
product offers, and then guarantee it.

"Order now and you're guaranteed to lose 14 pounds in the next 21 days, you're guaranteed to start
feeling
energized from the first day you use this product, and you're guaranteed to find this is the easiest way
to

lose weight because you'll no longer crave the foods that harm you. So, if you don't lose at least 14
pounds
in 3 weeks ... if you don't feel a super surge of energy starting on the first day ... or if you don't find this
product makes losing weight as easy as lying down, worry not. Simply return any unused portion and
you'll
receive a full refund."

3) MAKE YOUR BONUSES WORK FOR YOU, NOT AGAINST YOU

When writing your sales letter, you work hard to make your main offer exciting and desirable. So, after
all
that hard work, don't lose them by skimping on your bonuses.

Bonuses are the last items prospects will see, and they're what's going to stick in their mind the most
as
they think about ordering.

So spend some time writing strong bonus copy. Go into detail about every benefit. Tell them why they
need
it. And make sure it's a product that's compatible with your main offer.

4) USE WORDS THAT CREATE INTEREST

From your headline to your close, you must constantly engage those reading your letter. And a
powerful way
to do this is by using words your prospects don't expect to see.

Yes, strange words draw reactions. They start a thought process. They make the reader jump out of
their
hum−drum life and think about why you're saying what you're saying.

What kinds of words can you use?
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Just about anything. I've used phrases like "Rabbit−Cash Multiplication System" in a sales letter that
pulled a great response. It's strange, and the reader is almost forced to read on to find out why this
system has such
an off−the−wall name.

5) DEFINE HOW YOUR PRODUCT IS UNIQUE

This is essential if you have any competition at all (and most of us do). You must differentiate yourself
from
the others that offer the same product or service.

How?

Find the biggest benefit of your product, and see how it compares with your competition.

Do you cost less while not sacrificing quality? Is your product the only one that ____________?

If you can take a desired benefit, turn it into something that can only be obtained through you, then I
guarantee your sales will increase dramatically.

5 Overlooked, Yet Deadly Reasons WhyYour $ales Letter May Be Getting Poor Results

By Mike Jezek

Please understand, I'm not going to list every disease that can
afflict a sales letter. Rather, I'm going to display 5 response
killers I sometimes see when working with clients. Is your
sales letter afflicted with any of the following?

1) To Much Windup. Get to the point right away in your sales letter.
Make your offer crystal clear. Try to at least do this by paragraph
#2 as a general rule of thumb. Most people skim online sales
letters.

2) Wordy Sentence Structure. If you're not a polished
writer − odds are you have overburdened sentences. Cut out
all excess and contradictory words to make your point.
Wordy sentences make persuasive arguments weak. They kill
response.

3) Inappropriate Use Of "Hot Words". Use "hot words" where
relevant. Example: Unless you're writing about strange
phenomenon in nature or health matters or
supplements −− think carefully about using the word amazing,
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astonishing stunning, mysterious, miracle, potent, or the phrase
"guaranteed to work."

4) Inappropriate use of NLP or Hypnotic Sales Techniques.
Some of these techniques work. Because of the hypnotic
selling craze, I'm seeing sales letters riddled with NLP and the
like. Be careful. Many of these techniques are obvious − and
can lead a reader to think you're playing mind games with them.
The result? No sale. Just write a letter to your mom, ask for the
order 3 times, back up your facts, then delete your mom's name
and use the prospect's name in her place. You'll immediately
gain people's trust. And close more sales!

5) An Unbalanced Sales Letter. Many people saturate their
sales letters with too many exclamation points, bolding,
underlining and to many font colors. Result: A hyped up sales
letter decreases believability. Many people try to play the
"no hype" angle. I have never written a successful sales letter
with zero hype. Solution: Mix an equal portion of hype with
believability and you'll see results.

Your's FREE! 10−Minute Sales Letter Critique By Pro Copywriter Mike Jezek. Find out where the weak
spots are in your sales letter. And what's necessary to start your own buying frenzy. No obligation.
Your's free. Go towww.irresistiblecopywriting.com and get your free critique today!Copyright 2002 Mike
Jezek. All rights reserved.

5 Overlooked, Yet Deadly Reasons WhyYour $ales Letter May Be Getting Poor Results
SALES LETTERS FOR SUCCESS
"Magnify Your Sales Letter's Potential By 50% Or More With A Technique That 95% Of Website Sales
Letter's Aren't Using!"
EMAIL HELPS YOU MAKE THE SALE
Can Growth Hormone Boosters Enhance Muscle Growth?

Battle At Sea
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Squeeze Machine
Use and Abuse of Steroids
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