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An Overview Of How To Create A Surefire Stream Of Prospects For Your Network Marketing
Business

By Roger Loh

Have you heard the saying, "Prospecting is the lifeblood of network marketing"?

Picture yourself having this "leaking bottle" and your objective is to fill it up with water to its brim.
Because there are holes in this bottle, when you start filling it up, some water will simply leak away.
Thus, in order to achieve your objective, you must fill the bottle at a rate faster than the rate at which
the water is leaking out.

You see, your network or downline organization is just like a "leaking bottle”. Whether you like it or not,
you have to realize that some of them are going to drop. So, in order to build your network, you must

replenish your downlne at a rate faster than the normal attrition rate.

Through my three years of network marketing experience, | have developed a simple 3-step strategy
that creates a surefire stream of prospects for me:

1. Attend Networking Events Regularly 2. Create A List Of Names Daily 3. Contact Your Daily List Of
Names

Step 1: Attend Networking Events Regularly

First, attend networking events regularly. Why? It's because you need to replenish your name list
which is most likely limited to a few dozen names.

Once you collected their contacts, add these names to your master name list that your upline or your
network marketing company tells you to make when you first start out in your network marketing
business.

Step 2: Create A List Of Names Daily
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This is a daily list of names that you create from your master name list.

Each morning, | create a list of 10 prospects to contact. | use a simple notebook to write down the 10
names so that | can carry it in my pocket everywhere | go.

Step 3: Contact Your Daily List Of Names

Throughout the day, | will contact as many of these prospects either by phone or short message
service (or sms).

Depending on my relationship with each of these names, | will "talk" to them accordingly. When |
receive a response, warm up the relationship a little before asking for an appointment.

By doing this consistently, you will find that after a few weeks, you would have created a surefire

stream of prospects for your network marketing business.

The full article, "How To Create A Surefire Stream Of Prospects For Your Network Marketing Business"
is available for download at:

http://www.rogerloh.com/mimtips

Roger Loh spent many years setting computer networks and is a network marketing and Internet
marketing entrepreneur. Visit: Blog (Internet Marketing):

http://www.rogerloh.com
Blog (Network
Marketing):

http://www.rogerloh.com/mimblog

Getting Lucky with Systematic Marketing
By Charlie Cook
Getting Lucky with Systematic Marketing by Charlie Cook

In early—August, | got a call from Barbara at the

Association of Management Consultants wanting to know
whether | was interested in running a marketing workshop
for their members. | asked how she had gotten my name;
Barbara told me Jeff had referred me. When | mentioned that
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I had met Jeff over two years ago, Barbara said that | sure
was lucky he still remembered me.

Luck had nothing to do with it. Jeff asked to be put on my
mailing list after we met. He gets my weekly ezine, full of
marketing ideas he can use. Over time, I've demonstrated my
expertise to Jeff and he trusts me enough to refer me as a
speaker.

Are you relying on luck to get people to remember you?

When Jeff had a need or when someone he knew wanted an
expert in marketing, my name came to mind. Why? Because |
have a SYSTEM for promoting my marketing products and
services that helps people remember me when they have a
need.

Do you have a system that generates a steady stream of
clients?

Over the years I've perfected a marketing strategy that
generates a steady stream of prospects, clients and
income.

It is based on five core marketing principles and
associated marketing tactics.

Why use a marketing system?

When you have a system, each one of your marketing efforts
works to support your other marketing efforts. Each action
you take builds on the previous action. Your marketing is
cumulative. In my case this means that each month, | have
an additional thousand or more qualified prospects
interested in my services and products.

What are some of the elements of a successful marketing

system?

1. Attract Attention

Learn how to explain what you do so that people quickly see
how you can help them. All you need is a one-sentence
description of who you help and the solution you provide; a
marketing message or elevator speech. Use it on your
business card, in your brochures, on your web site and in
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your ads.

2. Establish Your Credibility

Provide proof of how well your services and products work.
Testimonials describing results work well. Articles, case
studies and helpful tips show people how you think and how
you can solve their problems.

3. Prompt Qualified Prospects to Contact You

Use your fréé report, test drive, workshop, etc. to prompt
prospects to give you their contact information. If they
read your ezine, or visit your web site, give them a reason
to tell you what they need and want so you can contact
them.

4. Stay in Touch

Whether a prospect came to you as a result of an ad,
referral, web search, or a mailing, regularly send them
mail or email and demonstrate your expertise with ideas
they can use.

5. Educate Your Target Market to Create Demand

One of the biggest barriers to salés is that your prospects
don't know you, the range of your services you provide, or
why they need your products and services.

Prospects won't hire you if they don't understand the need
or the benefit. Use your regular communication to educate
prospects about the problems you solve and to create a
perception of need on their part and then they will want to
use your services.

Still waiting to get lucky with your marketing? Use a
systematic approach to marketing your business and generate
a steady and reliable stream of clients and customers.
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