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Here are some questions to get your thoughts and cash flow
moving that will also keep your product creating aligned and
focused.

Find your gold mine in your surroundings by looking at any
promotional literature you have created, audio or video
tapes you have produced, press releases or articles about or
by you, your product catalog or list and even your business
card.

1. What is the one single important subject from your
experience or knowledge that you want to tell the world
about? If you have a list or create a list, which one
speaks to you the loudest?

2. What are you most frequently surprised about that people
ask about in your subject area? Track all the questions
people are asking −− they are telling you what they are
willing to buy. It is usually something so common sense to
you that it escapes your radar. Be observant for a month
and you will be amazed on what pops up.

3. When you created your list or selected the single
important subject, look to narrow down this topic into
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segments. Can these segments be a product or service on
their own? Most of the time it can be.

4. How will you spread the word −− what will be your
marketing tool for this subject/segment? Think how buyers
want to hear about it (not what's in your comfort level −−
that is if you want it to be easy as possible −− however it
doesn't have to be). Can this become a profit center for
you? If yes, how? What are your ideas and thoughts?

5. What is the top thing you want people to know about this
subject/segment? Is it a new skill, perspective, attitude,
expanding general knowledge, wisdom −− what?

6. Does the information need to be presented in logical
order or randomly?

7. What do you want people to do or not to do, change or
move during or afterwards with this? How will this benefit
them?

8. Who besides this market can benefit from this? Are
there any other specific markets that this would apply to?
Manufacturers, suppliers, distributors, who?

9. Is there any specific words or language for this
topic/subject/segment? If not specific, what words appear
more frequently than others? Create a list of keywords that
you might search on the Internet if you were looking for
information on this.

10. Think back to a time when you first learned about this
topic/subject/segment. Did you keep any notes or journal
entries? Did you receive an aha moment when you learned a
principle or key about this? Yes, then write about the
story/aha moment.

11. Do some research on the Internet and Amazon. What
other information is available on this? How old is this
information? Create a file in your word processing software
and call it "[your topic/subject] research." Do the
research in small chunks or big ones. Don't read until you
have collected 10−20 pages. Set a time limit on the
research and/or number of pages of research notes. Don't
forget to track the URL source. Keep cutting and pasting
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the information in as you progress.

12. What do people need to know about you? Why do you want
to tell this or teach it? Do you have any credentials, if
not, that's okay to, however, what is your experience on
this topic? More times than not, life training is worth a
lot more than credentials.

13. Do you have any other information that connects or
compliments this topic/segment? Another article, booklet,
audiotape −− anything −− go−ahead pull it out and gather it
all together.

14. Have you heard any short anecdotes on this topic? If
so, what were they, who was the source? Can you interview
them to hear it again? Give them the credit; it makes you
more attractive on the topic?

15. Does your information need visual assistance?
Graphics, pictures, charts, models. Anything come to mind
as a possibility? Draft out every idea so they can grow.
Use the research you are doing to spark your creativity. If
someone presents it in words, can you do it in a model or
drawing?

16. Are there any ebooks on the topic? What about special
reports? Paid or free? If purchased, does it compliment
your topic or how can you create a different angle and use
it to compliment? Can you create an affiliate with their
product? Do you want to use it as a marketing lead−in or as
a bonus?

Boy, that was tough thinking about all this and answering
these questions. Yes, I agree. Yet, as I know you well see
while reading them, how important they are to your success.

Now, the tough time comes, you need to sit down and
answering them. Not just once, however, on a regular basis.
Like minimum once a year.

Take the time, it's the best time you will ever spend
working "on" your business. Best wishes on your journey.
If you need guidance, let me know.
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Prenuptial Agreements: Should They Be A Prerequisite To Marriage?

By "Bernard Berkowitz Esq."

While not exactly the glamorous side of a marriage proposal, the idea of a prenuptial, or ante nuptial,
agreement is something that most people about to be married should discuss. In case a marriage
doesn't work or one spouse dies before you have a chance to do a comprehensive estate plan, a
prenuptial agreement can safeguard assets, protect one party from the other's debts, and make any
possible divorce proceedings go more smoothly without unnecessary rancor. Since more couples are
signing prenuptial agreements, you need to discuss this openly with your intended spouse.

Some prenuptial agreements can cover day−to−day details such as who will pay the mortgage and
other bills or how child care is to be handled. Since more couples are signing prenuptial agreements,
you need to discuss this openly with your intended spouse. If you both feel a prenuptial agreement fits
your situation, you each need to see a lawyer to discuss it further.

Even though more prenuptial agreements are being signed then ever before, it is something to
consider only if one of the following applies to you:

If either of you have children from a previous marriage. If you own a business or are involved in a
family run company. If either one of you have significant assets which you want to keep separate. If
you are concerned about the amount of debt of the other party. If you are giving up a lucrative career to
get married. Once you have decided if you need a prenuptial agreement and what should be in it, the
question becomes whether or not it will be valid and enforceable. There are certain essentials to
creating a valid prenuptial agreement:

The agreement must be in writing and executed before the marriage, preferably in front of a notary
public. Neither party should be put in the position of having to sign the agreement on short notice. If
your future spouse confronts you with an agreement on the day of your marriage, it will probably not be
enforceable.

The agreement must be fair and reasonable under all of your circumstances and based on full
disclosure by both parties of all assets and liabilities. One lawyer cannot fairly represent both parties.
Each party to the agreement should have their own attorney to prepare/review the document and
answer all of your questions before signing.

The sooner before the wedding date that you prepare the prenuptial agreement the better it will be for
both of you and your relationship. Either party broaching this subject is likely to be suspected by the
other of lack of trust. However, since more then half of all marriages do end in divorce, having a
prenuptial agreement should be considered a very practical thing to do and not a doomsday
expression of your marriage's chances. In fact, open communication with your new partner could be
the best way to start a new relationship.

Bernard Berkowitz is a partner in the New Jersey law firm of Berkowitz &amp; Raiken LLC.

Mr. Berkowitz is a legal articles contributor to

Creating Assets:Spark Your Thinking with these 16 Comprehensive Questions

4



This Free E−Book has been brought to you by Natural−Aging.com.

 100% Effective Natural Hormone Treatment
 Menopause, Andropause And Other Hormone Imbalances

Impair Healthy Healing In People Over The Age Of 30!

Creating Assets:Spark Your Thinking with these 16 Comprehensive Questions

5

http://www.natural-aging.com
http://www.natural-aging.com
http://www.natural-aging.com
http://www.natural-aging.com

