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Recently I was reflecting on what it took to be successful in real estate and life. My mind recalled a
movie from the early 1980's called Buckaroo Bonzai. One of the characters in the movie had a saying
that caught on in my circle of friends at the time. The saying was "where ever you go...there you are."
Now it was a cute little saying at the time, but the truth is most of us have to struggle to live it.

How many times have we gone to show a property, list a home, go to work, spend time with our family,
and we weren't really there? "Where ever you go...there you are." But are we really there? We are
certainly there in physical body, but are we mentally there?

Let me share with you the four rules of real estate.

1. Be there. This rule means to show up on time. Being on time to a listing appointment can often
mean the difference between getting the listing and not getting the listing. It means preparing before
you go on an appointment so you are ready. Being there also means treating your real estate career
like a real job. Show up at work everyday at the same time. My day started at 7 a.m. during my sales
career. It was very rare for me not to be in the office at that time.

2. Focus mentally. Focus mentally means to be in the moment with intense concentration. The better
you focus mentally the more results you will get for your time invested. If you need to listen to the
client...focus on what the client is saying. If you are formulating your answer or response, you are not
listening to the client. Learning to focus is one of the most valuable skills you can acquire. Focus
always comes before success. Focus means to pay attention to what is happening around you, to pay
attention to the details of success. It is usually a small thing that separates success from failure. Just
ask the United States women's soccer team or better yet, ask China. One penalty kick made the
difference between first and second place. The difference between the number one PGA tour player,
Tiger Woods, and number 150 is about one stroke per 18 holes and over four million dollars in
earnings. Focus mentally in the moment you are in.
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3. Tell the truth. In every situation tell the truth. Agents are often given the opportunity to tell people
something they don't want to hear. For example, their home is worth $150,000, but the seller wants
$165,000. What do you do? Many agents will take the listing at $165,000 and deal with the $15,000
price reduction later. My belief is to tell the truth. You may not get the listing, but at least you will know
you were honest. Too many of us hedge or shade the truth. Understand there will be a time of
reckoning. It may not be now, but it will come. It may be when the market slows and you have a bunch
of listings that will not sell. Remember the truth will set you free.

4. Accept the results and move on. Too often agents let the highs get too high and the lows get too
low. We need to accept the results we get. Work to understand them and the reasons why, then move
on to any necessary changes.

Mark McGuire realizes that striking out is all part of playing baseball. He knows he will have other

opportunities. He will have other times at bat, some today and some tomorrow. If a pitch fools him he
learns from it, so as not to get fooled again. We are all going to strike out. We are going to strike out
with buyers and sellers, other agents, and our broker. It is just part of life. We must learn from our
mistakes and move on.

If you are worried about the lost deal, you won't be able to focus on the one that is currently in front of
you. The process of your daily disciplines and improvement of your skills are what you can control.

Lawrence Taylor had a great thought that he shared at his induction into the National Football League
Hall of Fame a few weeks ago. He said, "A Hall of Famer is not someone who never falls down. A Hall
of Famer is someone who continues to pick himself up and gets back into the game after they have
fallen down."

I urge you to be there everyday at every moment. Focus mentally on the one thing you are working on
in that moment. Tell the truth in all situations. If you have done the first three, then accept the results,
and move on. Massive success will be right around the corner.

Dirk ZellerReal Estate Champions"Coaching Real Estate Professionals for Success"Phone: (541)
383−8833

When You Want To Purchase Real Estate, Write An Offer!

By Sintilia Miecevole

Yes, write an offer for the real estate you wish to purchase. Sounds easy, doesn't it? Well, it is more
difficult than you might think. It's not impossible, but there are a lot of things you have to include in an
offer to purchase real estate. Think about this - an offer is the first step to the contract to buy the real
estate you want! When writing your purchase offer, put yourself on the "other side of the fence". Think
about all the stipulations and the price you are offering. Is it something you feel would be reasonable if
you were in their place? Although this is only the beginning of a long process of negotiations for the
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real estate, an outrageous offer or unacceptable improvement request may turn the sellers away from
your offer and toward someone else's.

Although the price you are willing to pay for the real estate is a big part of any offer you submit, it
shouldn't be the only thing included. Buying real estate is a huge investment on your part, so you
should look at adding in protections and contingencies into your offer to limit you risk. Simply saying
"This is the price I am willing to pay for this real estate" doesn't give you any protection in the event of
something unforeseeable.

When you write out a real estate purchase offer, the things that should be included are:

1. The price you are willing to pay.

2. How you plan to finance the real estate purchase and what your down payment will be.

3. Who exactly will be paying for the closing costs of the real estate sale.

4. What inspections need to be performed on the real estate.

5. Any repairs you want done to the real estate.

6. What are the purchase timetables and when will you get physical possession of the real estate.

7. What, if any, terms do you have for canceling the purchase of the real estate.

8. How you want disputes settled during the purchasing process.

As you can see, there is a lot that needs to be determined before you can give someone an offer to
purchase real estate. Buying a home or any other real estate is a huge decision that can affect your
credit and your finances more than any other investment. Keep in mind that careful consideration
should go into both writing and considering a real estate purchase offer, as it can possibly affect your
life from that point on.

Sintilia Miecevole, host of

has a great resource site for listings both of

residential and commercial, rentals, foreclosures, tips and articles and help with financing, inspections,
closing, and locating realtors near you and more. Click on

for further

information.

Four Rules of Real Estate

3



This Free E−Book has been brought to you by Natural−Aging.com.

 100% Effective Natural Hormone Treatment
 Menopause, Andropause And Other Hormone Imbalances

Impair Healthy Healing In People Over The Age Of 30!

Four Rules of Real Estate

4

http://www.natural-aging.com
http://www.natural-aging.com
http://www.natural-aging.com
http://www.natural-aging.com

