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"Here's a little tip | would like to relate Big fish bites if ya got good bait."

To attract more prospects and clients, you need what Taj Mahal calls "good bait" in his song the Fishin
Blues. One of the biggest mistakes you can make, as a small business owner, is forgetting to use good
bait in the form of your offers. Whether you use direct mail, a web site or media advertising to market
your business, the success of your marketing depends on whether you provide prospects with
compelling offers.

Your offers motivate prospects and clients to visit your web site, read your marketing materials, contact
you and buy your services and products. Without the right offer you won't attract big fish or as many
fish as you'd like.

What bait are you using to motivate your target market to: Visit your web site? Sign up for your free
newsletter? Buy your products and services?

How many new prospects per week are your offers attracting?
Which Offers Work Best?

Your offer needs to be something that your target market wants. You wouldn't use a worm to catch a
whale or a safety pin to catch a tuna. Offer your target market something they can't refuse. Everybody
likes to get something for free, whether it's an article, guide, ebook, report, consultation, a
demonstration, offer of membership or added services. If your offer helps your target market solve a
common problem, it will attract more prospects and clients.

Whether or not it is free your offer needs to provide value. Prospects will judge the quality of your
products and services based on your offer. If you give away a subscription to a newsletter, follow up
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with useful content and substantive ideas your prospects can use. Give them something that is so
good they will want more.

Attracting Prospects

My target market is service professionals and business owners. | offer a 15 page free marketing guide
to prompt people to give me their contact information so | can market to them in the future. My target
market, want to attract more clients, want ideas to help them. A 15 page marketing guide is something
that tens of thousands of people have found to be irresistible. Each week this simple offer pulls in
hundreds of new prospects.

You too can come up with an offer to prompt more prospects to contact you. If you're a lawyer you
could offer a report on the "The 10 Biggest Legal Mistakes Homeowners Make". If you're a massage
therapist you could offer a guide to "5 Ways to Avoid Damaging Back Pain." If you provide an online

service, you could offer a free or almost free one—month trial.
Clarify Value

People buy your products and services based on their perception of value. Whether you are charging
five dollars or five thousand, your prospects need to be convinced that the benefits you provide will
outweigh the cost. Too often service professionals and business owners rush to quote a price, trying to
make the sale before clarifying the value to buyers.

To stimulate sales place your offer in the context of your target market's concerns. Once you've
clarified how your product or service meets their concerns the value of your offer will be apparent.

Use Problem Solving Offers

People don't buy your products or services because you've been in the business for decades, or
because your ebooks are well written or designed to please the eye. People buy your products and
services because they solve a problem.

Use Additional Incentives Carefully

In their rush to sell their products and services some small business owners offer huge discounts or
bundle free services. Discounting and bundling can work but make sure you're not undermining
prospects' perception of the value of your products and services or your profits.

Key Elements of Your Offer

Creating a compelling offer is an art and involves blending the following items together to create a

sentence or two which will move people to take action, whether it is contacting you or making an
immediate purchase.
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Include the following items to create an offer that helps sell:

Name — What you are selling

Benefit — The problem it solves

Credibility — Why they should buy from you

Value — How useful it will be to them

Guarantee — Your promise to them

Motivation to act — A reason to take advantage of your offer today.

If you want to catch big fish, you need good bait. To increase your catch, improve your offers and you'll
be reeling in many more new prospects and clients.
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The author, Charlie Cook, helps service professionals and small business owners attract more clients
and be more successful. Sign up to receive the Free Marketing Guide, '7 Steps to Grow Your Business'
and the 'More Business' newsletter, full of practical tips you can use at
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Rat Race Blues is a beautifully designed and easy to navigate e—book with valuable strategies for living
the life you want and deserve. This e-book begins with an analogy that most of us can understand:
comparing our lives to a merry—go-round. How many of us spend our days overworking, overspending,
frustrated and feeling like we can never get ahead? We work harder to pay the bills, overspend in
response to the stress and work harder to pay for the overspending. On and on it goes. Darlene
Arecheddera offers readers a way to get off the merry—go—-round, improve their lives and reduce their
stress.
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This e-book is not about budgeting or finding yet another part-time, work at home job to accelerate bill
paying. It is not about which credit card to pay off first — although it does cover that issue. This e—book
is about living within the income you make without working dozens of hours of overtime unless you
really want to. It's about reducing stress, analyzing what it costs you to work and breaking down what
you owe and what you own. Filled with worksheets and examples, Rat Race Blues helps readers
make calculations, offers suggestions and provides examples that make you look at your money in a
completely different way.

Early in the e-book we are introduced to Marcy and Paul, a married couple working too hard and
spending too much. Marcy discovers the techniques taught by Rat Race Blues and begins to apply
them to her life. Later, her husband Paul sees the change these techniques make in Marcy's life and
he begins to use them as well. The story of Marcy and Paul keeps us entertained and engaged while
learning how to live better within our means. We learn along with Marcy and Paul how to save rather
than spend and in return gain a new respect and appreciation for the money we work so hard to earn.

This e—book is appropriate for anyone caught on the merry—go-round of modern life. It offers clever
money saving strategies and encourages readers to keep a small notebook of expenditures, goals,
lists, etc. | started my "Life Book™ as the notebook is called the day after finishing Rat Race Blues and
found $200.00 in unnecessary expenditures from this month's income. | thought of new ways to save
money and began calculating how little | could actually spend every week. For an investment of
$16.95 readers will find ways to save hundreds of dollars every year while reducing the number of
hours they work. Rat Race Blues is a life changing e—book that everyone should read.

Bonnie Jo Davis is a Virtual Assistant and the author of the e-book "Articles That Sell." For more
information about Bonnie visit
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