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It's one thing to join affiliate programs and earn
commissions but in order to make serious amounts of money,
you need to have your own product or service to sell.

The best thing to sell on the internet is a digitally
delivered product or service. Examples include ebooks or
electronic books, courses, membership sites and software.
The reasons digitally delivered products and services are so
great are numerous.

People surfing the internet want instant gratification.
Digitally delivered products and services can be accessed or
downloaded immediately upon online credit card payment.
This is not possible with items that require shipping.

Digitally delivered products and services cost little to
produce and have the potential to yield never−ending
revenue. Once you have your site completed and your product
or services ready, there are no additional costs. The
product or service is created once, and then sold and
resold. Such products and services have no overhead, don't
require and need for storage space and have no shipping
charges.

You create it once and sell it forever!
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How to come up with your own product or service is actually
quite easy. The key is to 'sell your knowledge'. You have
knowledge on some subject or another that many other people
don't. It's your job to figure out what it is that you
know, that others could benefit from. Perhaps you're a
great cook. Put together an e−cookbook. Are you an artist?
Sell an online course on how to paint and draw. Maybe
you're a stay at home mom who has learned just about
everything there is to know about infant care − sell it!
Try asking yourself the following questions and do some
brainstorming.

What do people seek my advice about?

What hobbies do I have?

Are you successful in your career? How did you
become successful?

What are you passionate about?

Write all your thoughts down without judging them. Once you
have a list of about 10 ideas start to work them through.
You'll be amazed at just how much you know about certain
subjects.

You have permission to reprint this article provided you
include the following resource box:
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Glen Hopkins is the director of ListOpt Publications Inc.
If you're looking to build your newsletter subscriber base
quickly, easily and inexpensively, visit Glen at:
http://www.listopt.com and learn what hundreds of other
publishers are saying about ListOpt's amazing List Builder
service.
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Glen Hopkins is the director of ListOpt Publications Inc.If you're looking to build your newsletter
subscriber basequickly, easily and inexpensively, visit Glen at:http://www.listopt.com and learn what
hundreds of otherpublishers are saying about ListOpt's amazing List Builderservice.
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How To Turn Any Product You Sell In To Residual Income

By Larry Dotson

The concept of this is for you to offer a subscription type product as an upsell or backend product. For
example, if you're selling an ebook for $37 offer a subscription to a related e−zine for $9.95 a month.
Instead of an e−zine, it could be monthly updated information for the ebook.

It's not just for e−books, you can make it work for any product or service you sell. Some subscriptions
that might work for your product could be:

e−mail/telephone consulting

a private or members only web site

print newsletters/magazines

product updates

subscription warrantees

product insurance

e−zine/webzines

the ideas are endless.....

The subscription product should be related to the product or service you're selling. You could charge a
weekly, monthly, or yearly subscription for the upsell product. You could sell your main product and
upsell product as a total subscription package deal. You wouldn't charge the one−time price for your
main product; you would just charge the basic subscription price of the upsell product.

The major benefits are that you don't have to keep creating new upsell and back end products. Once
you get enough subscribers you won't have to sell anymore, you just keep generating income from
your current subscribers. You would only have to sell again if you lost a lot of subscribers.

As a bonus, Bob

Osgoodby publishes the free weekly "Your Business" Newsletter − visit his web site to subscribe and
place a FREE Ad!

How To Turn Any Product You Sell In To Residual Income
The 3 Basic Secrets That Will eXplode Your Sales This Year
Ask Mr. D − ECommerce Sales
Work From Home Using Computer
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Ask Mr. D − Advertising

Success Secrets
The Classified List
The Great Big Book of Internet Marketing
How to Gain and Retain More Customers
Expand Your Professional Coaching and Consulting Business
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