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Imagine What It Would Be Like

By Maria Boomhower

Do you know what intrapersonal communications is? Many have not even heard of the word, yet it can
be one of your most valuable tools to achieving your goals. Many ask, "Isn't that like interpersonal?"
No.

Intra means self, getting personal with your self. And I mean intellectually.
Intrapersonal communications is your thoughts & conversations with yourself. And the ones that can
benefit you the most are the ones that use all of your senses. You see when you tell your self what
you desire and see the image in your mind, you are bring clarity to your desire. When you add in your
other senses, of what it feel, smell, taste like etc, you are then reinforcing the importance to yourself.

I think that in today's society we are taught not to talk to ourselves. There is almost a stigmatism that
you are some how not ok if you do. Yet, the irony is that, the successful people in the world, the ones
that succeed and achieve their dreams and desires, the ones that are the movers and the shakers,
talk to themselves. And they do it daily.

And what are they saying? Several things actually.

They are:
Encouraging themselves when things get challenging.
They know that it can be easy to slide into fear, worry or negativity and that it is important to stay
positive. They understand it's important to look for solutions and be open to ideas to realize that all
things are possible. You can't do this if you are bemoaning what is happening to you.
They also understand that it is through failures that we learn the best and the fastest. They see the
challenges as stepping−stones to the next level and they remind themselves of that factor.

As well, they are asking themselves,

What are my goals for the year?
What do I want to accomplish?
What does it look and feel like?
What are the details?
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When will this be done by?
How will I achieve this?
Who's help do I need?

I have heard from many of them that they will go one−step further and even meditate on the questions
they have until they answers or solutions come to them. And sometimes, when they see a solution,
they think forward and ask, "And then what? What else do I need to know and do to succeed?"

This is one of the reasons that their success is almost assured. They know what they want and they
know how they are going to get it. Their communication skills with themselves, are practiced and
followed through on.

I have also noticed that people who don't speak with themselves, will just quickly make a new years
resolution and then forget about it. There is no clarity or details on what it is or how it will happen.
There is no emotion or desire driving them towards it. Then another year goes by and they sit and
wonder why hasn't anything changed.

My desire for you is to choose to make 2006, the year that you make a difference. The year that you
discover the value and benefits of Intrapersonal Communication. Choose now to find out who you
really are. Start talking with yourself today and really get to know yourself on a more personal level.

Maria Boomhower is a Master Communicator and hold a Diploma in the Art of Applied Communication.
She has won awards for excellence in her field. Her background includes: supervision, video
production, running sub−press centres, photo−journalism & training. Maria has spent years studying
Quantum & Meta physics to bring in this human aspect of Communication. Maria has a communication
training site at:

Falcon Freedom Communiction

and an Article Directory at:

Communication Mastery

Articles

Sign−up for her valuable and beneficial newsletters.
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1. Have your prospects imagine they are getting
something in return for their money. Try testing the
phrase "invest in our product " instead of "purchase
our product" or "buy our product". People associate
the word "invest" as getting a return for their money
or investing for the future. It creates a strong, logical
reason to buy.

2. Encourage your prospects to imagine already
making the choice to purchase your product. Write
your ad copy assuming your prospects have already
made the decision to buy. People will feel they have
to buy to get the benefits in your statement. For
example: You are going to be so successful when
you buy and read our new book.

3. Attract your prospects to imagine they're having
a conversation with you. Ask your readers questions
then actually answer the questions for them. This is
very powerful if you've research your target audience
and know how the majority of your readers will
answer the questions. Example: What will happen if
you don't buy our product? You'll probably say, I'll
sink deeper in debt and have to declare bankruptcy.
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