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How do you persuade someone to do what you want them to do?

A whole world of marketing exists around us trying to do
that every minute of the day. Do you even notice it anymore
or, like your prospects, have you subconsciously set up a
system of "radar defenses" against the daily bombardment of
marketing messages?

Take a minute and count up the advertising methods which
fight, for your attention (and money) every day. Just the
basic list includes:

· Yellow page ads

· Newspaper and magazine ads

· Postcards, catalogs, and direct mail circulars in your
"snail mail" box

· Radio pitches interrupting the flow of your favorite songs

· TV ads − about 20 minutes worth per hour now

· Hundreds of storefronts, "mega" malls, and strip malls

· Highway billboards by the thousands

· Circulars hung on your doorknob
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· Illegal signs on stop signs and telephone poles

· Legitimate email messages

· Spam email or UCE (unsolicited commercial email)

Just these 11 sources can overwhelm your brain with
marketing messages. Like trapped rats, people develop
defenses against this never−ending onslaught. They throw up
a wall or a "radar defense" that goes into action the minute
they smell a "pitch" or a sales job. Don't blame them. We
all do it!

So how can you get around this psychological wall against
the constant sales and marketing messages? Well, the answer
does NOT lie in hitting people with more frequent and
obnoxious advertising or sly, sneaky tactics. You might get
them to trust you for a minute, but it will backfire in the
long run.

You must do two things instead:

1. First, you must establish credibility for yourself and
your business as an expert.

2. Second, you must reduce their fears about doing business
with you.

Doing these two things will get you past their defenses and
allow you the opportunity to persuade them to buy your
product.

So how do you accomplish these two "simple" things? What
will win someone's attention, raise your credibility, and
lower their fear factor all at the same time? The one−word
answer really applies to most everyone.

Trust!

If a seller can get behind your defenses with information
which makes you trust them, then that credibility will carry
over into a sale much of the time.

How can you get this credibility?
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Well, take this next fact as online marketing "gospel," for
many people have proven its effectiveness.

Fact: Publishing and promoting with free articles gives you
one of the most powerful opportunities available to tip the
buyer's credibility scale in your favor.

How can we prove this works? Quite easily actually. Take a
break from reading this and go check out a newspaper or
magazine for a minute.

Which do you trust more, the ads or the articles? Most
people will choose the articles hands down. Why? Because
the articles don't try to "sell" you anything. Instead, they
hand out useful information for educational or other
practical purposes.

Most of us grew up in a culture which says we can believe
and "trust" what appears in the standard "news" or
"information" format. In other words, if it appears in
print, then we can believe and trust the author.

So go ahead! Use this lifetime of conditioning to your
advantage in selling your products and services!

Very few things will create an atmosphere of trust and
confidence in people as reading one of your articles on a
subject that greatly interests them. It shows you know your
business. It also demonstrates you will do more than just
try to sell them something.

Publishing articles literally lets you fly under their
advertising "radar defenses."

So remember these points when deciding whether or not to use
articles to promote your business:

1. Few things create as much trust and confidence in the
minds of potential customers as reading an article you wrote
on a subject which specifically and intensely interests
them.

2. Articles establish credibility quickly because, right or
wrong, we've all been trained to trust the "news."
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3. An article, or series of articles, will differentiate you
from the competition, who bombard people with nothing but
sales messages.

4. Providing content−rich, non−sales−oriented articles will
also help build and solidify your relationship with existing
customers so they give you repeat business.

−−−−

Jim Edwards is a syndicated newspaper columnist and the co−
author of an amazing new ebook, "Turn Words Into Traffic,"
that will teach you how to use free articles to quickly
drive thousands of targeted visitors to your website or
affiliate link!
Click Here ==> http://the−easy−way.com/traffic.html

Need MORE TRAFFIC to your website or affiliate links? "Turn Words Into Traffic" reveals the secrets
for usingFREE articles to drive Thousands of NEW visitors to yourwebsite or affiliate links... without

spending a dime onadvertising! Click Here> http://the−easy−way.com/traffic.html

Introduction To Radar Detectors

By Stefan Rockhaus

A radar detector is an electronic device used by motorists to determine whether their speed is being
observed or not by a police officer. The objective of a radar detector is to protect the motorist from
getting a speeding ticket from the officer who is using a radar gun.

Radar detectors were introduced in the early 1970's. The term radar detector originated from
technologies that were used earlier to detect speed.

Now the question arises, "What is radar?" Radar is a system used to measure the speed and location
of any object. This system consists of two important parts − a transmitter and a receiver. The radio
transmitter causes voltage fluctuation by oscillating an electric current at a predefined frequency. This
oscillation of the electric field generates electromagnetic energy. This electromagnetic energy
propagates in the air as electromagnetic waves. A transmitter consists of an amplifier and an antenna.
While the former increases the power of electromagnetic energy, the latter transits it into the air.

The basic function of radar is to determine its distance from the destined object. For this function, the
radar device emits concerted radio waves to observe any echo. If any object comes in the way of the
radio waves, then it can be easily detected by radar with the help of electromagnetic energy. Radio
waves constantly travel in the air at the speed of light. The distance of the object from the radar is
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determined by observing the time taken by the radio waves to return.

For measuring the actual speed of any object, radar can be used with a fact called Doppler shift. When
any moving object passes in front of the radar, its echo will reflect the signals of the radar. The time
taken by the radio signals to return after striking the object, and the frequency with which they travel,
gives the actual speed of that object. If an object is coming towards the radar, then the signals will
come back in a shorter period of time. It will increase the frequency and tells the actual time in which
an object will cross the radar. This process depends on how fast the frequency will change. Traffic
police use radar in the form of a radar gun, which is either hand−held or vehicle mounted, to detect
speeding vehicles.

A basic radar detector detects police radar with just a simple radio receiver. In contrast, detectors that
are more sophisticated comprise of a basic receiver along with a radio transmitter. A jamming signal is
produced via this transmitter. It blends the signal of the police radar gun with extra radio noise. Due to
this, a perplexed echo signal is received by the police radar gun, and the exact speed−reading cannot
be taken.

Light−sensitive panels are being used in modern detectors which detect the beams from police laser
guns. Lidar is difficult to avoid due to its concentrated beam, so it is quite possible that by the time the
detector is able to detect it, the vehicle is in the beam's sight already. For that, speeders also use a
laser jammer. It works much like a radar jammer.

In conclusion, there are several systems available to detect radar, but none of these systems is a sure
shot way to get protected against speed detectors. However, one thing that can be done to avoid
speeding tickets is to 'slow down'.

Article by Stefan Rockhaus. Visit

http://www.buy−radar−detectors.info

for more

http://www.radar−detectors−now.info/sitemap.htm

information. Find further resources at

http://www.innovative−info.info
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