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That is the question, you should be asking yourself. Many feel that it is I'm sure. But is it really!

Which scenario is better or best for your business, marketing and advertising everyday spending more
than you marketing budget allows each month. Or marketing your business based on last years
marketing cost for five months straight where after five months you market your business no more.

You will have no reason to, because your clients will be calling you at will. That's right I'm talking about
a campaign that will free you up to do business without having to pay one dime on marketing after a
five month campaign that will in form your potential clients of your business or service.

It can be done; I will prove it to you with a brief example of it happening to me. I own a pick−up truck
with a snowplow on it. To show you that this works I am going to talk about last years snow storm
where my clients from over a year ago,
called for my business this year.

What makes this so amazing is that I only plowed for these businesses once, during the entire winter
season. Never made contact again until they picked up the phone for service this year.

Now that to me is marketing, you can achieve the same thing by marketing your business all the time.
It does not matter where you are or who you come in contact with you must always market yourself or
your business.

This would mean promoting your self all the time with flyers, business cards, ads and what ever else
you could think of with in you means. When you go to the store, hand out a card. When you are in the
supermarket put up some flyers on the community board. Take one day a week during your campaign
handing out your business cards to local businesses that will benefit from your service.

At the doctor's office hand out your cards to other patients, and staff. They may not need you service at
that particular moment but they will remember you. Depending on the type of business you are in, offer
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samples or show pictures of your work while you are handing out your marketing materials.

How will you get calls if no one knows what you have to offer? You have to show them, tell them and
let them see what you do. Use people around you as well friends, family and co−workers alike. Let
everyone you know, what you do and how they can contact you.

You can go a step further, send letter or email local business about your business along with some
business cards or flyers or a brochure if you are
mailing a letter announcing your service. It will pay off in the end, you will see.

In conclusion, you can get to the point of having you clients call you for business. This is nothing new
nor is it something is impossible. My example above should be proof enough that it possible. This was

a total of 3 clients I had no contact with for over a year, they remember my little slow plowing service
like it was yesterday. You too could experience the same effect ten fold.
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What do many companies do when sales are low?

They cut costs, all costs, even marketing costs. They say,
"Marketing is an expense. We're cutting expenses. Period."

WHEN YOU THINK OF MARKETING AS AN EXPENSE

In accounting, sure, marketing IS an expense. But here's
what happens when marketing is purely viewed as an expense:

Company A thinks of marketing solely as an expense. When
busniness gets slow, Company A cuts marketing. They tell
fewer prospective customers about their products.
Results: They get even less business.

You might ask, "How can you suggest that marketing is
something other than an expense? Of course it's an expense
− it sure isn't income. I write it off my taxes every year.
You bet it's an expense."

If you think of marketing only as an expense, the odds are,
your marketing is nowhere near as effective as it could be.
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There is another way of thinking about marketing. When you
spend money and buy stock, that's an expense AND an
investment. When you buy a rental property, that's an
expense AND an investment. (Whether they are good or poor
investments is another subject.)

What would happen if you thought of your business marketing
as an investment?
============================================================
WHEN YOU TREAT MARKETING AS AN INVESTMENT

Something happens when you look at marketing as an
investment. You start to require that it makes money.
You will begin to look for a return on investment. For
example:

Company B thinks marketing is an investment. Every time
they spend marketing dollars, they track how much business

it brings. They see what's working, so they can do more
of that. Results: They get more sales and waste less
money.

You may market with newspaper ads, email newsletter ads,
postcards and more. How do you know exactly which one is
working?

HOW TO KNOW WHAT WORKS

You don't need to put in a lot of time to find out what
works. Notice how other businesses track their response.

Every time you see a commercial that says "Mention this ad
for a free gift," they are tracking how well that ad works.
Every coupon you see is a way for a company to track an ad.
Every time someone asks, "How did you hear about us?" they
are tracking what works.

When your marketing is an investment instead of just
another expense, you'll hold it accountable. It's a small
but important change in viewpoint that can add to your
bottomline.
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