
This Free E−Book is brought to you by Natural−Aging.com.

 100% Effective Natural Hormone Treatment
 Menopause, Andropause And Other Hormone Imbalances

Impair Healthy Healing In People Over The Age Of 30!

More Than Words

By Roy E. Klienwachter

A thought is never objectified until it is put into words. Words are physical symbols representing

someone's thought.

In the physical world the words we use represent our power, or at least the power that we know we
have at the moment. Some words are more powerful than others. For instance, "I know" are the
second two most powerful words that you can use. "I think," "I hope," or "I believe are very weak."

When I was 15 and had landed my first job, my boss taught me to use the word "we" when I talked to
customers. I was knowledgeable enough at what I was doing at that age, and had enough experience
to represent the company while selling products. His reasoning for using the word "we" was to let the
customer know that there was more than myself−there was someone behind me to back me up.

"We" became a big part of my vocabulary, and I used it almost exclusively when referring to myself.
There was some comfort in the word, but I didn't realize until just a few years ago what kind of damage
it was doing to my self esteem.

When we say the word "we," we disempower ourselves. In other words if I was talking to you and I
said, "we" can do this or that for you, you may be thinking−maybe there is someone else I should be
talking to. By using the word we, I have divided my power. If I chose the word "I" then the power stops
with me−there is no one else. "I" can do this or that for you.

By using the word "we" I don't have to take all the responsibility for what I say. My position is much
weaker because you can go over my head and talk to the other part of we.

Old habits are hard to die, and I realized that this word has not worked in my favour. It has taken
almost two years to wipe this word from everyday conversations. By doing so, I have noticed that
people are not looking past my shoulder any longer. I have regained the power of my words that I gave
away over 50 years ago.

There are so many of these kinds of words that disenfranchise us everyday in our relationships with

More Than Words

1

http://www.natural-aging.com
http://www.natural-aging.com


others. We are so accustomed to using them, they become our friends. They are however, clear
symbols to others of how you are thinking. Words do not lie, people do−and the words that you choose
to use tell volumes about how and what you are thinking.

Words are the second step in manifesting thought into physical reality. The steps are−thought, word
and deed. First comes the thought, then the command (word), and the thought is always made
manifest at some level of reality.

To change one's circumstances one only needs to change the words that he/she uses. If you took
some time off to study and re−evaluated the words that you use everyday, and replaced them all with
new words−you would notice that your world would also change immediately.

You would see your world through a different set of glasses, and people would relate to you
differently.

I listen to myself talking as much as I can, and often I change my words after spoken or choose a
different one before speaking. The secret is to start speaking slower, and think before you speak about
what words you use.

Start today and spend some time listening to your words. Pick one that you notice may have a big
impact on whom you are talking to, and change it. I took me two years to train myself not to use "we."
You may be a faster learner. Keep doing that until you have achieved the desired results.

Language is so important and conveys so many meanings spoken or implied. The poor chose of a
word, can bring you down or promote you to the top. Wars are fought over a few poorly chosen words.
And maidens acquiesce to your charming words.

Another word that I use a lot is−never! I bet you can find lots of them in your vocabulary that you may
want to change.

If it is a new life that you are seeking or a new way to get along with others, consider using different
words. If you want to succeed in some endeavor choose "I can." Tell yourself that often. Don't use
words like, "I want," "I think I can," or maybe−they are weak and have little power. Use the word "know."
"Know" is absolute−if you know something there are no other possibilities. Even if you have to fool
yourself for awhile, eventually you will begin to believe your own words. Then once you know them to
be true, they will become your new reality. If you choose to use the word success as often as possible,
you will succeed.

If you continue to use the word "unworthy" for a period of time, you will believe it and you will feel
unworthy. I you choose to use the word "love" often, you will not have any room for the word "hate" and
it will never cross your mind.

"We" would never tell you this if it were not so!

More Than Words

2



"I" would never tell you this if it were not so!

Which one is more powerful?

More than words−words are power! They are more powerful than anything you will put your hands
to−choose wisely!

Roy E. Klienwachter is a resident of British Columbia, Canada. A published author, a student of NLP,
ordained minister, New Age Light Worker, Teacher and Phenomenologist. Roy's books and articles are
thought provoking, and designed to empower your imagination, and take you to places you would
never have thought about.

Authors and Publishers visit our new article Directory at

http://www.klienwachter.com/adarticles

Visit Roy at:
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7 Easy Ways You Can Use Powerful Words to SkyRocket Response And Profits From Your Ads

By Juan Pablo Cangas

Have you ever seen an ad so compelling, that you soon found yourself glued to it? You just couldn't
stop reading! Maybe you even took the plunge and bought the product advertised. Well, the good news
is you can make your own ads much more "hypnothical" by simply adding some carefully chosen
"powerful words" to your copywriting.

There are some words that have been proven over time to increase responsiveness when used in
advertising. The most powerful word you can ever use is "free". Most people can't resist a freebie (of
course it has to be valuable, a piece of "junk" won't cut it).

But there are lots of other great words that can enhance your copy when used correctly. You can really
spice up your ads just by using these words.

When looking for powerful words, always remember some key psychological triggers that make people
want something. Here follows a list of buyer triggers with some example "powerful words" (you can
always use variations, such as "reveals" instead of "revealed"):

Exclusiveness: people love being in a "club" most people don't have access to. They want to know
what the secrets are. Here is where words such as "secret", "exclusive" and "revealed" come in handy.

Guarantees: people want to be sure that what they buy will work as advertised. Words such as
"proven", "tested" and "guaranteed" give them this safety feeling.
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Success: people want to be successful. Using words such as "success", "miracle" and "solution" make
them feel they will be more successful by using your product.

Make money: people are always looking for ways to make money or increase their profits. Words such
as "make money", "profit" and "fortune" appeal to their greedy instinct.

Save money: as well as making money, people want to save money too. Words such as "bargain" and
"discount" address this.

Expertness: people want to listen to experts. Words such as "approved", "endorsed", "specialist" and
"expert" make you stand as a subject authority, or enhance your product's appeal if it's recommended
by an expert (this is called "social proof").

New: people want to see what the "new kids on the block" are. Words such as "revolutionary",
"breakthrough" and "new" appeal to their curiosity about new things .

That should give you a start. Next time you find a good ad, pay close attention to what words are
used, and what psychological triggers they aim at. Write those words down and keep them handy for
your own advertisements.

Once you start using powerful words in your copywriting, you can watch your conversions soar!

Turning Internet Marketing Newbies into Gurus, one subscriber at a time!

Get a FR'EE 4−Week Intensive Pro Internet Marketing E−Course from self−taught Internet Marketer
Juan Pablo Cangas on:

http://www.getfreedom.ws/newsletter/

You may reprint this article, provided you don't modify it in any way, and you include this resource box
with your publication.
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