Powerful Email Strategies

This Free E-Book is brought to you by Natural-Aging.com.

100% Effective Natural Hormone Treatment
Menopause, Andropause And Other Hormone Imbalanceg
Impair Healthy Healing In People Over The Age Of 30!

Powerful Email Strategies
By Randall Helling

Powerful Email Strategies by Randall Helling

FREE Professional Information; Pre-Licensed

You are invited and encourage to use the following article in your various publications and/or websites.
The only requirement is that you provided the author bylines after each submission. Additionally, a
courtesy copy of your publication would be appreciated. Send copies to: articles@hellingent.com

Powerful Email Strategies
"Why Won't They Open My Email?"

| sat down at my computer yesterday and found 153 new emails awaiting. The first thing | did was
quickly use a filter and literally deleted 107 of them.

Now, that's not the most "junk” email | have ever received (...particularly after a few days of vacation!),
but it's enough to drive home the importance of email and the need for powerful email strategies in any
online marketing campaign.

You see, after you have a product, the next thing you need to do is sell it. The simplest forms of online
marketing typically take on the form of a website or an email. Today, due to limited time and space,
let's focus on your email.

Now, there are several things | could discuss about email. Email is the lifeblood of my online business
as I'm sure it is with any successful online business, so there are many strategies that revolve around
this important topic.

But regardless of the many strategies, let's face it...email is impersonal. So for the reminder of this
article, let's focus on an "impersonal email."
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As we dive into our discussion, we need to consider the single alternative to sending an email...it's
having a conversation. | would much rather have a conversation with a potential client than send them
an email.

But, if you're getting over 100 emails a day, imagine trying to respond (...via the phone) to each
message. Yikes! You think you don't have time now!

But that's the point. You can't expect to spend countless hours on the phone or meeting with
individuals if you plan on running an online business successfully. Your time is valuable and you need
to learn how to use it effectively.

Okay, but how are you suppose to deal with an "impersonal email?"

Well, as an online marketer you are definitely going to need to learn how to use email successfully. For
starters, the following is a list of strategies that will help your messages come across more personable
and more importantly...have a greater chance of getting opened, read and generating a sale.

Here's the list:

1) Use first names whenever possible.

(I'm much more apt to open a message directed to "Randall” vs. "webmaster". In fact, 75% of the
emails | just deleted were addressed generically to "webmaster". Hey, if | don't know you and you don't
know my name, | probably have little interest in what you are going to tell me.)

2) Mention products, newsletters, URLSs, etc.

(This helps recipients feel more comfortable with you and shows that you have interest in their
business. If | see an email that mentions my website, | at least know the sender has spent some time
and/or thought into his/her email. It's worth looking at.)

3) Utilize a 48—hour policy

(The online world is fast—-paced. People don't hang around very long for answers. The faster you
respond to individuals, the better you look over other competitors. The better you look, the better your
chances at a sale.)

4) Never assume the worst

(It's easy to read more into emails than the sender may ever have intended. Don't jump to conclusions
and think that someone is trying to attack you. My motto is always to respond politely regardless of
how the original email was worded.)

5) Check before sending
(The point here is simply to check your work before you click the send button. When | see miss—spelled
words, wrong references, etc. you can almost guarantee that email is in the trash.)

Just remember, an effective online marketing campaign starts slowly. Start using these simple
strategies to make your emails more personable...and watch your credibility and online business sales
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grow.

To Your Success,
Randall Helling

Article by Randall Helling of Helling Enterprises. Visit us at http://www.websuccess-online.com for
FREE "hands-on" & "how-to" online business success strategies. Featuring internet marketing
assistance, software, manuals, web services and much, much more.

Randall Helling has been an online marketer since 1996. His award—-winning website is loaded with

strategies and tips for anyone interested in making online profits. Visit his site and get a free gift at:
http://www.websuccess—-online.com
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7 Cheap & Easy Ways To Get Prospects

Here are some quick techniques you can put into place on your web site or in your advertising to
gather new prospects. There is practically no cost for most of these strategies yet they have proven to
be extremely effective in any number of different venues. Use one, two or all of these strategies for a
quick shot in the arm.

1. Offer a free report or article that's sent by email from your autoresponder.

2. Give people a contact web form or autoresponder email address to send in their questions.

3. Have a media kit, price list, pictures, catalog, FAQ, etc. that are all available by email from your
autoresponder.

4. Make a sample of your product available from your autoresponder. (i.e. If you're selling an eBook
have a chapter available for free.)

5. Deliver a free informational eCourse by email through your autoresponder.

6. Create an outline of your site for visitors in a hurry to have the information emailed to them by
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autoresponder.
7. Run a free drawing and have visitors email their entry to your autoresponder.

The key to all of these strategies is the autoresponder. Don't fail to utilize this tool no matter what type
of business you own.

Mike Burstein has been writing for the SOHO and Small Business market for over 10 years. He has
helped countless small business owners solve start up problems, create best practices, automate their
offices, get free publicity and dramatically increase traffic and sales. Visit http://www.SOHOWiz.com for
the latest FREE business tips. Email the Wiz at: SOHOWiz@SOHOWiz.com
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