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Seven Reasons Why Seasonal Marketing Sells Products

By Sintilia Miecevole

The celebration of Thanksgiving is approaching and later on will come Christmas, then New Year's,
Saint Valentines Day and so on...

Now, what is so special about each celebration? They all increase the selling of products. There are
many reasons why you should consider seasonal marketing to promote your products, including the
seven which are listed below:

1. People tend to buy more products during seasonal celebrations than the rest of the year.

2. People are determined to purchase products, so it is easier to persuade them to purchase a product
you offer (assuming of course you are doing it the right way).

3. Most purchases concern gifts to others, therefore quality is what matters while price is less
significant.

4. The time of celebration is limited and specific. Therefore people cannot leave for tomorrow what they
need to buy for the celebration. They must act in a timely manner. This urgency is a huge advantage to
marketers trying to sell products.

One other motivating factor for buyers is that seasonal products are limited and something they have
in—mind may not be available in the stores at a different time.

5. People connect seasonal celebrations with their childhood. That makes them more emotional and as
you might already know emaotion is the key factor that makes people buy a product.

6. It is not always necessary to offer a celebration related product to increase your sales. Even a
valued Internet product like software or e—books can be a valued gift.

7. Marketers do not have to invent new or never before used methods to create interest in seasonal
products. The old traditional marketing techniques are effective and can still be applied. People want to
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buy because of the "celebration". In fact, many people may not see their purchase as buying at all, but
as an act of making someone (including themselves) more happy.

Naturally, seasonal marketing may use different strategies to promote products. Instead of offering a
product discount try the following:

— Offer a portion of the price of your product to charities and make people feel they contribute to this
charity themselves.

— Try a special offer like "purchase one product and get the other at half price" or "purchase one
product and get another free to offer as a gift".

These types of special offers can very easily increase your sales volume.

So, do not hesitate. Start promoting your products (or affiliate products) now. And don't forget, once a
celebration ends, there are many others right around the corner. People are always looking for reasons
to purchase gifts for others or for themselves.

Visit

http://www.netmarketingme.com

with host, Sintilia Miecevole and enjoy a site dedicated to

providing the educational and professional needs of marketing executives. Be sure to visit
http://www.netmarketingme.com

for information, resources, and reference for professionals, academics

and students in traditional and internet marketing and more.
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If you are among the millions of Americans this year who was not able to get a flu shot, then you
should be aware of alternative medicines.

A product called Seasonal Change may help keep you from getting the Flu this season.

What is Season Change?
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Progressive Health's Seasonal Change formula may be able to strengthen your immune system and
help you recover from your seasonal illness such as the flu.

The national institute of health estimates over 108 million cases of a cold or flu are reported on a yearly
basis.

People who take Progressive Health's Seasonal Change have a reduced risk of becoming ill. Studies
show vitamins in our product may be utilized by white blood cells at 4 — 6 times the normal rate during
an incidence of a cold or flu.

The common cold and flu are caused by viruses that attack the upper respiratory system. Natural
supplements are almost always recommended before OTC drugs, here are some reasons why:

Possible side effects with pre—existing conditions or medications may prevent the use of OTC drugs
Certain occupations are restricted from use of antihistamines, such as pilots and truck drivers

Many believe natural products are better for you and more effective in the long run Vaccinations may
not be adequate protection.

To learn more about Seasonal Change, please visit

http://www.flushot-alternative.com/

Jamie is a technical and health writer for numerous websites. This article was recently written for

http://www.flushot-alternative.com/
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