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There are a lot of online entrepreneurs trying to sell excellent products — but failing! They are failing
because they are overlooking the importance of getting their message out to prospective clients.
(...their "sales copy" — an effective direct response sales message.)

To many internet newbies focus on the fancy website technology. | have personally been to hundreds
(...maybe even thousands) of websites that have sounds, flashing popups, scrolling messages and
more...but | can't find what they are selling!

Your goal, whether it's a webpage, sales letter or newsletter article, should be to get visitors to take
immediate action. You want visitors to view literature that you've created and immediately be motivated
to learn and/or know more.

There are numerous individuals promoting information on writing sales letters and advertisements —
and I'll even recommend a few at the end of this article. But what you need to fully understand first, is
the basic ingredients of a "sales copy":

. The Headline

. The Opening

. The Selling Copy
. The Tone

. The Offer

. The Guarantee

. The Motivation

. The Postscripts
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Obviously I don't have time to go through all of these items here. So, let me just touch on the first item.
But remember, you are going to have to fully understand all of these basics to be successful.

The Headline — "Writing Headlines"
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The headline of a sales letter is so important because this one little item will either make or break you.
It's estimated that 85% of the of a sales letter's effectiveness is gathered in the headline!

The key ingredient is emotion. Emotion is what moves people, for example, loss of income, loss of
health, fear of failure, etc. All of these things are purely emotional and will be extremely effective in
regards to sales power. Examples:

"Your Health Depends On This Information!"
"Stop Letting Others Cheat You Out Of Income!"
"This New Vitamin Will Add Years To Life"

| even saw a headline recently that read: "Don't Open This!" (...of course, | admittedly did!)

The point is, try to get readers focused on a quick benefit. Grab their attention. If you can't do it in the
initial heading, try a sub—heading.

In the example above, "Don't Open This!"...the sub—heading read, "Just another example of a sales
heading that increases profits"

Notice that the sub—heading spoke only about the benefits of the initial heading...and it was emotional.

Remember, the heading is only a part of the overall sales letter. You need to incorporate all of the parts
to be successful. To learn more about all of the parts of an effective sales copy, visit my website at:
http://www.websuccess—-online.com

To Your Success,
Randall Helling

PS: As promised, here is a link to several individuals promoting sales writing techniques that | highly
recommend:
http://www.websuccess—-online.com/_salescopy.htm

Article by Randall Helling of Helling Enterprises. Visit us at http://www.websuccess-online.com for
FREE "hands-on" & "how-to" online business success strategies. Featuring internet marketing
assistance, software, manuals, web services and much, much more.

Entrepreneur Randall Helling started his online business on a shoestring budget after nearly losing
everything. Today, he lives comfortably teaching others how to spin serious profits from the web, right
from the comfort of their own homes.
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1. You could decrease or increase the length of
your ad copy. There is no rule on how long your
ad copy should be unless space is a consideration.
The ad should be long enough to sell your product.

2. You could add some sub headlines on your ad
copy. Sub headlines act just like headlines; they
grab the readers attention. They'll keep the readers
interested as they continue to read your ad.

3. You could ask your reader questions through out
the ad copy. They will answer the questions in their
own head as they read your ad copy. The questions
you ask should persuade the reader into buying.

4. You could highlight keywords through out your
ad copy. The keywords should be attractive to
your target audience. You could highlight them with
color, underlines, italics, etc.

5. You could bullet or indent your benefits on your
ad copy. Must people won't read a whole ad copy,
so make your products benefits standout and you
won't lose the sales from all the skimmers.

6. You could change the size of your text on your
ad copy. You want to make your text large enough
so it's not hard to read. You also want your headline
and major points to be larger so they will standout.

7. You could raise or lower the price on your ad
copy. A higher price could increase the perceived
value of your product and a lower price could
lesson your product's value.

8. You could add proof of results on your ad copy.
You should include testimonials, endorsements,
and factual statistics to prove your product's claims.

9. You could add special offers on your ad copy.
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It's usually easier to sell the offer than the product.

You could use discounts, free bonuses, volume
sales, etc.

10. You could eliminate the hard-to—understand

jargon on your ad copy. Unless your product calls

for technical words, you want your ad to be read

without people pulling out a dictionary.

Robert Kleine is the owner and webmaster of OpportunityKnoxx

where you will find thousands of free webmaster resources, free ebooks and software.

This Free E-Book has been brought to you by Natural-Aging.com.

100% Effective Natural Hormone Treatment
Menopause, Andropause And Other Hormone Imbalanceg
Impair Healthy Healing In People Over The Age Of 30!



http://www.natural-aging.com
http://www.natural-aging.com
http://www.natural-aging.com
http://www.natural-aging.com

"The Importance Of Sales Copy"




