What PGCan Learn From Network Marketing's Biggest Mistake

This Free E-Book is brought to you by Natural-Aging.com.

100% Effective Natural Hormone Treatment
Menopause, Andropause And Other Hormone Imbalanceg
Impair Healthy Healing In People Over The Age Of 30!

What P&G Can Learn From Network Marketing's Biggest Mistake
By Kim Klaver
As a fan of P&G and someone who's been educating the Network Marketing industry for 17 years,

my heart sank when | read about P&G's latest marketing tactic — bribing women to use their friendships
to sell soap.

NM has created an image of an industry whose people use and abuse their friends for personal gain.
P&G has just created an army of 600,000 women who are using their friends in exchange for soap and
coupons.

The NM recruiters' pitch: Make money doing what you do everyday — recommending things to friends.
Just go to people you know and talk up products like you always do. Only this time get paid for it. You
do it everyday. This is the same thing.

Who wouldn't want to make money doing something they do everyday?

But 95% drop out. Worse, thousands of reps in and out of the business talk about their new status as
members of the NFL — No Friends Left. They've used them up. So now they have no money, and no
more friends.

Here's the big mistake:

NO NM company | know of teaches people to tell up front that they're selling the product they're talking
up. (Because that would contradict the recruiting mantra that they're getting paid to just do what they
always do.) So when the other gal gets enthusiastic and wants to get the product too, the truth comes
out: "Uh, | sell it."

And right then the trust is broken.

"Ahh. So that's why we had this chat and you said all those nice things about it..."

The next time, the friend doesn't return the call.
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Note: This reaction has nothing to do with the quality of the product. It's having led the friend to believe
they were just chatting the way friends do — using the transparent and trusted word of mouth channel -
reserved for friends who speak with NO ulterior motive. See Wikpedia's clear definition here.

P&G's new tactic of bribing women to talk up products to their friends without telling could lead to the
same erosion of trust among friends.

"We know that the most powerful form of marketing is an advocacy message from a trusted friend,"
says Steve Knox, CEO of a P&G company doing this.

So they find the biggest talkers who, for a box of product and discount coupons, will chat up these
products to friends, without disclosing a thing.

The tactic seems to be increasing sales significantly for P&G right now. But it may very well implode,
and here's why:

They conveniently leave it up to the bribed women to tell or not to tell. Those who don't, and | expect
that's most because it changes the dynamic instantly, will have to deal with the fallout — the reactions of
their friends who find out later that their recommendations were paid for.

If a friend of mine were talking up a product or program to me, and they were secretly bribed like this
and didn't tell me, and | found out later, it's the last time I'd listen to them with an open heart and mind.

I do NOT mind people | know making money on me. | have helped them do it, by making sure they DID
get paid for referrals that were worth money to me. But | want to know up front. So | can adjust my
listening strategies. | don't want to find out later, after I've already let my most vulnerable side respond
to the (secretly paid for) recommendation of a then trusted friend.

P&G: Teach the women in these programs how to tell up front that they're getting something from you
to do this extra talking up of your products - they obviously weren't doing it before (judging by the
increase in sales.) You can accomplish much the same thing if you offer the language skill set to
enable them to do that with their friends.

If you don't, you risk getting the same image much of network marketing is stuck with right now:

P&G: the people who encourage their customers to use and abuse their friends for uh, well, in your
case, a case of soap.

Kim Klaver is Harvard &amp; Stanford educated. Her 20 years experience in network marketing have
resulted in a popular blog,

http://KimKlaverBlogs.com

, a podcast,
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http://YourGreatThing.com

and a

giant resource site,

http://BananaMarketing.com

which features hundreds of stories, tips, books and

CD programs for those who want to learn the art of network marketing.

Heavy Hitting for 2005: How to recruit over 1500 people for any good offer in 6 days or less.
By dDawg

I now have 2949 referrals in various doublers/mim programs. Many have asked how do | do that?Here
is my little secret.

it? Well here is one of the ways | have done it.

Advice for affiliates, downline clubs and MLMers

Let's face it, recruiting is about as enjoyable as a prostate exam.

It is something that has to be done if you are a network marketer, but it carries the same se nse of
dread as showing up to a dead end desk job.

Surveys have always fascinated me... Ask a few hundred people how they feel about this or that, and
you can presumably understand the mindset of an entire nation! Indeed, polls are conducted daily to
determine how we feel about politics, why we purchase certain products, and even what we watch?or
don't watch?on TV.

All of this sampling got me thinking one day about the Network Marketing business we're in... For
example, if you were to survey those already in the business, what would you ask them? What insights
should they provide? And could any of this gleaned information be valuable to you?

Consider the following, and you decide...

Years ago | discovered that those who are deemed to be Masters in this "Network Marketing thing"
understand three simple truths about the business. Although you might hear these truths expressed
somewhat differently from leader to leader , the underlying facts remain the same. For purposes of our
discussion, we'll refer to these truisms as, "Network Marketing's Three Rules of Three."

Also learn how to get $50 put in your paypal account.Read the entire article at:
http://www.str8junk.com/heavyhitter.html

An elite team of regular "Joes's" fighting back & making huge cash online one day at a time.dDawg as
a team has been able to create a profit on the internet.http://www.str8junk.com/heavyhitter.html
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